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Our partnership is a relationship which grows…
… through 3 levels

Benefi ts
Alliance Partner Certifi ed Alliance 

Partner
Strategic Alliance 

Partner

Business developement

Advanced Business Strategy Developement 

(executive sponsor, joint business plans,…)

Advanced Marketing Programs 

(joint communication plans, dedicated events,…)

Preferential referrals for PlantStruxure™ project opportunities

Commercial cooperation with assigned partner manager

Active promotion of Alliance partners through Schneider Electric 

external communication

Commercial conditions on automation offer

Partner directory listing on Schneider Electric websites

Support

Access to exclusive support from Technical Experts Center (Level 3)

Access to Regional Technical Support Center (Level 2)

Pre-sales support

Training & Services

Advanced technical training

Certifi ed Engineer Program

Exclusive certifi ed partner events and activities

Partner events and activities

Alliance Extranet and global webinars

Tools

Software Pack Alliance Software Pack Alliance Software Pack Pro Alliance Software Pack Pro

Software Tools Update Service

Assigned pre-sales expert Assigned pre-sales expert

Country communication Corporate communication Corporate communication

Contact your local 

representative 

to fi nd out more.

How to become 
an Alliance Partner? 
To participate in the Schneider Electric 
Alliance Program, a system integrator must: 

> Obtain sponsorship from the local Schneider Electric 

sales offi ce based on:

- professionalism in control system integration activities

- willingness to cooperate with Schneider Electric

- experience with Schneider Electric product integration 

> Pay annual patnership fee

To become a Certifi ed Alliance Integration 
Partner, a system integrator must additionally:

> Reach a minimum fraction of business based 

on Schneider Electric technology*

> Maintain a minimum of 2 Certifi ed Engineers 

(20 % of the automation software engineers)

> Have implemented 2 reference projects based 

on Schneider Electric system technology

To evolve to Strategic Alliance Integration 
Partner level:

> By group level invitation only

*To be fi xed by the country sponsor

Our Ambition is to 
become your preferred 
manufacturer 
and business partners 
around the world.”



18 19

Our partnership is a relationship which grows…
… through 3 levels

Benefi ts
Alliance Partner Certifi ed Alliance 

Partner
Strategic Alliance 

Partner

Business developement

Advanced Business Strategy Developement 

(executive sponsor, joint business plans,…)

Advanced Marketing Programs 

(joint communication plans, dedicated events,…)

Preferential referrals for PlantStruxure™ project opportunities

Commercial cooperation with assigned partner manager

Active promotion of Alliance partners through Schneider Electric 

external communication

Commercial conditions on automation offer

Partner directory listing on Schneider Electric websites

Support

Access to exclusive support from Technical Experts Center (Level 3)

Access to Regional Technical Support Center (Level 2)

Pre-sales support

Training & Services

Advanced technical training

Certifi ed Engineer Program

Exclusive certifi ed partner events and activities

Partner events and activities

Alliance Extranet and global webinars

Tools

Software Pack Alliance Software Pack Alliance Software Pack Pro Alliance Software Pack Pro

Software Tools Update Service

Assigned pre-sales expert Assigned pre-sales expert

Country communication Corporate communication Corporate communication

Contact your local 

representative 

to fi nd out more.

How to become 
an Alliance Partner? 
To participate in the Schneider Electric 
Alliance Program, a system integrator must: 

> Obtain sponsorship from the local Schneider Electric 

sales offi ce based on:

- professionalism in control system integration activities

- willingness to cooperate with Schneider Electric

- experience with Schneider Electric product integration 

> Pay annual patnership fee

To become a Certifi ed Alliance Integration 
Partner, a system integrator must additionally:

> Reach a minimum fraction of business based 

on Schneider Electric technology*

> Maintain a minimum of 2 Certifi ed Engineers 

(20 % of the automation software engineers)

> Have implemented 2 reference projects based 

on Schneider Electric system technology

To evolve to Strategic Alliance Integration 
Partner level:

> By group level invitation only

*To be fi xed by the country sponsor

Our Ambition is to 
become your preferred 
manufacturer 
and business partners 
around the world.”



Make the most of your energy

Head Offi ce

35, rue Joseph Monier - CS 30323

F92506 Rueil-Malmaison Cedex

FRANCE

www.schneider-electric.com
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